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Maximize Yield, Streamline
Operations, and Accelerate
Profitability with Evolved
Extraction Solutions




The Problems




Strategic Solutions

1.Diversifying Acquisition Channels
o Paid Media Campaigns - Google Ads, LinkedIn and outbound
marketing
o Enhanced Content Strategy - Execute Content Plan including
webinars and seminars followed by personalized retargeting
2.0ptimizing Funnel Efficiency
o Complete HubSpot Setup - engage Hubspot and its ecosystem
to reduce fragmented tech stack and own single source of
truth
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The Results ﬁ



The team is generating more
opportunities and entering
hypergrowth mode.

Quarterly Open Opportunities




Doubled the Pipeline for the sales tec

INDICATOR THIS WEEK THIS MONTH LAST MONTH THIS FQTD LAST FQTD THIS FYTD LAST FYTD

096,817 $£3,805,541
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We sent the
number of
opportunities
soaring.




We established the funnel and
achieved 132 MQLs in the past
9 months.
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